
The global investor barometer

Highlights from the inaugural IFM Private Markets 700 research: 
infrastructure investment gathers momentum



Our inaugural IFM Private Markets 700*, 
presents the findings of our new annual research 
on the trends influencing private markets investing 
for pension funds, foundations, endowments, 
wealth managers and large investment consultants 
all over the globe. 

Our research finds that infrastructure 
investment is gaining momentum, with 
more than half of the 700 senior investors 
we spoke to planning to increase their 
exposure to it in the medium term.

There’s a shift underway in how 
investors are approaching 
unlisted, long-term assets. And 
our study suggests there’s 
more to come. 

This research summary 
covers the four key 
highlights that you 
won't want to miss.

Once considered niche, private 
markets are fast becoming a 
cornerstone of global portfolios 
– hesitate and you could miss a 
material opportunity.
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Barometer at a Glance
Key findings for Year One - 2024

Increase returns

Next 12 months

Next 3-5 years

Infrastructure equity

1-3 years  2%

3-5 years  41%

5-7 years  40%

7-9 years  12%

10-20 years  5%

Infrastructure debt

Manage risk
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Illiquidity premium

Our Private Markets 700 Barometer is based on an annual survey of approximately 20 questions which may vary 
somewhat from year to year, however we will consistently track the 5 measures below.

Main rationales for investment in 
infrastructure equity and debt

Institutional investors’ holding periods 
for private markets investments

Sustainability considerations most heavily influencing 
investment in infrastructure equity or debt

Average net returns expected 
from private markets

Intended allocations* to private and 
public markets over the next 12 
months and 3-5 years.

1

4

3

2

5

32%

43%

45%

41%

40%

39%

14.28% 11.55% 11.43% 9.06% 7.89%

* Calculated as respondents’ weighted average mean intended allocations, based 
on the midpoints of their nominated allocation ranges for each asset class. 

55%
Increased 

social 
equality

37%
Impact on 

biodiversity

40%
Benefit local 
communities

36%
Climate 

resilience

39%
Energy 

efficiency

36%
Carbon 

footprint

38%
Resource 
intensity

19%
Economic 

growth

Private

Private

42.9%

43.6%

57.1%

56.4%

Public

Public
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Once the domain of sophisticated 
institutions, private market 
allocations are expected to rise to 
44% of the average portfolio of our 
respondents over the next three 
to five years. There’s a growing 
recognition among investors that 
private market investments can 
deliver much-needed returns and 
diversification in an increasingly 
complex and volatile global economy.

Within private markets, there’s 
increased interest in infrastructure. 
That’s in part because governments 

around the world need to partner 
with the private sector to fund their 
projects. 55% of our respondents 
believe this will create new 
investment opportunities. 

Respondents across all regions 
plan to increase their exposure to 
infrastructure equity, in particular, 
over the next three to five years. 
But despite the widespread belief 
that it will match the 11%+ yearly 
returns of private real estate, average 
allocations lag a long way behind 
those of real estate – and most 

respondents still invest nothing at 
all in either infrastructure equity or 
debt. 

That said, there are important 
regional variations. APAC investors, 
particularly in Australia, are already 
allocating significant portions to 
infrastructure. Similar trends can 
be seen in Canada. And in the US, 
where the focus has historically been 
on real estate, there’s a growing 
movement to catch up.

1. Allocations are rising

A POSITIVE 
IMPACT

54%
45%

50%46%
By 2025

By 2029

By 2025

By 2029

Investors intending to invest in 
infrastructure equity

Investors intending to invest in 
infrastructure debt
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The most popular reason to invest in 
infrastructure debt is the illiquidity 
premium (45%), while in equity it’s 
to increase financial returns (41%). 

That said, portfolio risk 
management comes a very close 
second in both cases, showing how 
infrastructure is perceived to offer 
strong returns alongside benefits to 
portfolio diversification.

Our respondents are also considering 
how megatrends will influence 
their approach to infrastructure – 
especially emerging themes like the 
physical and digital infrastructure 
needed for the AI boom and energy 
transition. By taking a forward-
looking approach to portfolio 
construction, investors can capitalise 
on these transformative trends and 
support portfolio performance. 

2. Risk management is key too

Top three megatrends affecting 
infrastructure investment:  
artificial intelligence  
the energy transition  
global supply chain disruptions

Top reasons to invest in infrastructure

in our portfolio

32%

41%

To manage portfolio risk (e.g., for 43%

40%

illiquidity premium

45%

39%

Advocacy from 37%

38%

33%

35%

Infrastructure debt Infrastructure equity
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Looking more deeply at 
infrastructure assets, a striking 4 
in 5 infrastructure investors plan 
to increase their exposure to 
renewable energy projects, such 
as solar and wind farms. And an 
almost equal proportion plan to do 
the same with traditional power 
sources like oil and gas. 

Energy efficiency is another growing 
area of interest, especially in the 
US. There’s more awareness now 
of the need to optimise energy 
usage in infrastructure projects, 
and the corresponding financial 

opportunities – especially where 
government incentives exist. 

Energy efficiency is a top 3 priority 
for 48% of US investors, and 82% 

agree energy-transition focused 
funds are a particularly attractive 
opportunity, compared to 75% 
globally.

3. It’s not renewable or 
conventional energy: It’s both

Increase equity exposure next 12 months

Social (e.g., hospitals, schools,
stadiums, government buildings) 82%

Energy (e.g., traditional power plants,
transmission, oil & gas) 77%

InfraTech (i.e. new technology tools applicable
to all stages of the infrastructure lifecycle) 47%

Telecommunications/digital
(e.g., networks, data centre, satellites) 46%

Industrial (e.g., manufacturing facilities,
logistics and distribution hubs) 45%

Transportation
(e.g., highways, airports, railways) 44%

Water and waste management (water supply
and distribution, recycling, waste-to-energy) 42%

Environmental  (e.g., renewable energy,
green buildings) 80%

A striking 4 in 5 infrastructure 
investors plan to increase 
their exposure to renewable 
energy projects.

Percentage of respondents planning to increase their exposure to infrastructure sub-themes
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The surging interest in infrastructure 
is mostly being driven by financial 
opportunities and risk management, 
but sustainability is also a key driver 
of strategy. 55% of investors believe 
infrastructure investments should 
contribute to greater social equality. 

82%, meanwhile, plan to increase 
their exposure to social 
infrastructure – including hospitals, 
schools, and community buildings. 

And our research challenges the 
perception that sustainability is less 
important to investors in the US 
than it is elsewhere. Investors in 
the US are actually more likely to 
say sustainability is an important 
factor in decision-making, with 81% 
agreeing versus 72% globally. 

This social impetus is about more 
than meeting community needs; 
it’s about concrete, long-term value 

creation. According to John Anderson 
at Manulife, “In markets with strong 
social investment opportunities, like 
Europe, Canada, and Australia, the 
performance has been excellent. They 
may be hard to acquire, but we love 
owning them.”

4. Social equality is the #1 
sustainability consideration

Investors' top sustainability considerations

55%
40%

39%
38%

37%
36%
36%

19%

Percentage of respondents citing factor as a top 3 consideration
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A new chapter begins

Infrastructure is on the rise, 
I expect exposures to other 
private market asset classes 
will be trimmed over time.
Luba Nikulina, Chief Strategy Officer

1

Asset class breakdown:
Expected allocations across 
private equity, debt, real estate, 
and infrastructure.

2

Moving up the risk curve:  
Examining investors’ shift to 
higher levels of risk tolerance.

3

Sustainability-driven choices:  
The role of social and 
environmental goals in 
infrastructure strategies.

4

Regional investment trends: 
Regional preferences for 
investment, including ‘home 
bias' for some investors.

5

Challenges and solutions: 
Top ten challenges of 
infrastructure investment.

The IFM Private Markets Barometer 2024 explores the latest trends 
in private markets, based on insights from over 700 institutional 

investors worldwide.

Access full insights, including:

Click here to access Private Markets 700

Infrastructure already has a key place 
in the portfolios of private markets 
investors – but our inaugural Private 
Markets 700 Barometer finds that 
momentum is undeniably building. 

We expect this to continue as 
portfolios are forced to evolve by 
megatrends like the rise of new 
technologies and decarbonisation. 
Infrastructure’s potential to deliver 
high returns and diversification 
benefits could help investors chart 
a course through complexity that 
derives financial returns from 
sustainable investments.
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The following disclosure applies to this material and any 
information provided regarding the information contained in this 
material.  By accepting this material, you agree to be bound by 
the following terms and conditions.  The material does not 
constitute an offer, invitation, solicitation, or recommendation in 
relation to the subscription, purchase, or sale of securities in any 
jurisdiction and neither this material nor anything in it will form the 
basis of any contract or commitment.  IFM Investors (defined as 
IFM Investors Pty Ltd and its affiliates) will have no liability, 
contingent or otherwise, to any user of this material or to 
third-parties, or any responsibility whatsoever, for the 
correctness, quality, accuracy, timeliness, pricing, reliability, 
performance, or completeness of the information in this material.  
In no event will IFM Investors be liable for any special, indirect, 
incidental, or consequential damages which may be incurred or 
experienced on account of a reader using or relying on the 
information in this material even if it has been advised of the 
possibility of such damages. 

Certain statements in this material may constitute “forward 
looking statements” or “forecasts”.  Words such as “expects,” 
“anticipates,” “plans,” “believes,” “scheduled,” “estimates” and 
variations of these words and similar expressions are intended to 
identify forward-looking statements, which include but are not 
limited to projections of earnings, performance, and cash flows.  
These statements involve subjective judgement and analysis and 
reflect IFM Investors’ expectations and are subject to significant 
uncertainties, risks, and contingencies outside the control of IFM 
Investors which may cause actual results to vary materially from 
those expressed or implied by these forward-looking statements.  
All forward-looking statements speak only as of the date of this 
material or, in the case of any document incorporated by 
reference, the date of that document.  All subsequent written and 
oral forward-looking statements attributable to IFM Investors or 
any person acting on its behalf are qualified by the cautionary 
statements in this section.   Readers are cautioned not to rely on 
such forward-looking statements.  The achievement of any or all 
goals of any investment that may be described in this material is 
not guaranteed.

Past performance does not guarantee future results. The value 
of investments and the income derived from investments will 
fluctuate and can go down as well as up.  A loss of principal 
may occur.

This material may contain information provided by third parties 
for general reference or interest.  While such third-party sources 
are believed to be reliable, IFM Investors does not assume any 
responsibility for the accuracy or completeness of such 
information.

This material does not constitute investment, legal, accounting, 
regulatory, taxation or other advice and it does not consider your 
investment objectives or legal, accounting, regulatory, taxation or 
financial situation or particular needs.  You are solely responsible 
for forming your own opinions and conclusions on such matters 
and for making your own independent assessment of the 
information in this material.  Tax treatment depends on your 
individual circumstances and may be subject to change in the 
future.

This material is confidential and should not be distributed or 
provided to any other person without the written consent of IFM 
Investors.

Australia Disclosure
This material is provided to you on the basis that you warrant that 
you are a “wholesale client” or a “sophisticated investor” or a 
“professional investor” (each as defined in the Corporations Act 
2001 (Cth)) to whom a product disclosure statement is not 
required to be given under Chapter 6D or Part 7.9 of the 
Corporations Act 2001 (Cth).  IFM Investors Pty Ltd, ABN 67 107 
247 727, AFS Licence No. 284404, CRD No. 162754, SEC File No. 
801-78649.

Netherlands Disclosure 
This material is provided to you on the basis that you warrant that 
you are a Professional Investor (professionele belegger) within 
the meaning of Section 1:1 of the Dutch Financial Supervision Act 
(Wet op het financieel toezicht). This material is not intended for 

and should not be relied on by any other person. IFM Investors 
(Netherlands) B.V. shall have no liability, contingent or otherwise, 
to any user of this material or to third parties, or any responsibility 
whatsoever, for the correctness, quality, accuracy, timeliness, 
pricing, reliability, performance, or completeness of this material.

United Kingdom Disclosure
This material is provided to you on the basis that you warrant that 
you fall within one or more of the exemptions in the Financial 
Services and Markets Act 2000 (“FSMA”) [(Financial Promotion) 
Order 2005] [(Promotion of Collective Investment Schemes)
(Exemptions) Order 2001, or are a Professional Client for the 
purposes of FCA rules] and as a consequence the restrictions on 
communication of “financial promotions” under FSMA and FCA 
rules do not apply to a communication made to you. IFM 
Investors (UK) Ltd shall have no liability, contingent or otherwise, 
to any user of this material or to third parties, or any responsibility 
whatsoever, for the correctness, quality, accuracy, timeliness, 
pricing, reliability, performance, or completeness of the 
information in this material. 

Switzerland Disclosure
This Information is provided to you on the basis that you warrant 
you are (i) a professional client or an institutional client pursuant 
to the Swiss Federal Financial Services Act of 15 June 2018 
(“FinSA”) and (ii) a qualified investor pursuant the Swiss Federal 
Act on Collective Investment Schemes of 23 June 2006 (“CISA”), 
for each of (i) and (ii) excluding high-net-worth individuals or 
private investment structures established for such high-net worth 
individuals (without professional treasury operations) that have 
opted out of customer protection under the FinSA and that have 
elected to be treated as professional clients and qualified 
investors under the FinSA and the CISA, respectively.

IFM-29OCTOBER2024-3971670

Important Disclosures

IFM Investors is a global asset manager, founded and owned by pension funds, with capabilities in 
infrastructure equity and debt, private equity, private credit and listed equities. We believe healthy 
returns depend on healthy economic, environmental and social systems - and these are evolving on a 
scale never experienced before. To find opportunity, build value and meet the needs of future 
generations, you need scale, skill and expertise. That’s what IFM Investors has built up over 30 years.

About IFM Investors
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